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Introduction: The "No-Guessing" Approach

Success doesn't require you to be a content machine or a master
salesperson. It requires a system that removes the guesswork.

The Minimal Effort Al Growth System leverages two core principles:

1. Ready-Made Al Content: We use specific prompts to eliminate the time you
spend staring at a blank screen.

2. The GPN Advantage: We focus every message on the fact that a
professional sales team handles the work, and a funding program can cover
business-building expenses for qualified members.

This eBook gives you the exact Al prompts to act as your "consistent
messaging engine," allowing you to remain a "friendly connector" in just 20
minutes a day.

The Minimal Effort Al Growth System
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Phase 1: The Attraction Engine

1. The "Social Shortcut" (Comment Before You Post) Before you post, use this
prompt to leave high-value comments in other groups. This "warms up" the
algorithm and attracts people to your profile without pitching.

Copy/Paste Prompt: Role: Social media engagement expert. Goal: | am a
member of GPN, where a professional sales team handles presentations
and enrollments for me. Instruction: Create 3 sample comments | can use
under other people’s posts in home business groups that: 1. Sound natural
and friendly (peer-to-peer). 2. Add genuine value or insight to their post. 3.
Hint at my unique system (pro sales team + funding) without naming it

directly, to encourage people to click my profile. 4. Keep it to 1-3 short
sentences.

2. The 3-Post Attraction Framework : Stop guessing what to write. This single
prompt generates the only three types of posts you need: 1. Curiosity (hints at

a change), 2. Experience (shares a personal shift), and 3. Perspective
(challenges a belief).

Copy/Paste Prompt: Role: Social content strategist for home-based
entrepreneurs. Tone: Conversational, calm, non-salesy. Instruction: Write
three short social media posts for someone building income from home
using a low-pressure system. Create: 1. One Curiosity Post: Hint at a change
without explaining it fully. 2. One Experience Post: Share a personal shift in
mindset or routine (not just a success story). 3. One Perspective Post:
Challenge a common belief about "hustle" or "hard work." Rules: No links.

No pitching. No explaining the business mechanics yet. Keep each post
under 3 sentences.

Page 3



The Minimal Effort Al Growth System eBook

2. The "Fast Track" Link Option: If a prospect asks for information
immediately or wants to browse on their own, do not gatekeep. Send them
your GPN Member Landing Page.

Script: "I'm happy to share. You can see the full overview and request a free
consultation here: https./residualincomesuccessplatform.com/MEMBERID"

3. The "Gentle Nudge" (Non-Pushy Follow-Up) : If you sent a video or link and
haven't heard back, use this prompt. It assumes "positive intent".

Copy/Paste Prompt: Role: Helpful consultant, not a salesperson. Tone:
Respectful, light, assumes positive intent. | shared a short overview about
a work-from-home income system where sales are done for you. They said
"Il take a look" two days ago and haven't replied since. Instruction: Write 3
short, friendly follow-up messages that: 1. Sound natural and are not
salesy. 2. Check in to see if they had a chance to visit the link. 3. Remind
them it's a no-cost, no-pressure way to explore.

3. The "2-Minute Invite" (Reconnection Script) . Use this to reach out to
friends or old contacts. The goal is not to sell, but to simply ask if they are
open to seeing a video.

Copy/Paste Prompt: Role: Friendly connector, not a salesperson. Tone:
Warm and casual. Instruction: Write a message to a personal contact |
haven't talked to in a while. 1. Start by catching up briefly. 2. Mention that |
found a simple system that helps people earn income from home where a
professional team does the sales work and a funding program can cover
expenses for qualified members. 3. End with a soft, no-pressure question:
"Would you like to see a short video?
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Phase 2: The Power Hour Lite Routine

The Engine of the System. You do not need to work all day. You only need to
execute the Power Hour Lite routine 3 times a week. It takes just 20 minutes
per session.

The 20-Minute Checklist:
1. Send 2 Invites: Use the "2-Minute Invite" script (Text/Messenger).
2. Reply to Interest: Respond to comments or DMs using the scripts below.

3. Post 1 Update: Share a short story using the "3-Post Framework" from
Phase 1: The Attraction Engine.

1. From Public Commment to Private DM : When someone comments
"Curious" or "Info", your goal is to acknowledge them publicly and move to a
private message (DM) immediately.

Copy/Paste Prompt: Role: Friendly conversation coach. Tone: Warm, human,
pressure-free. Instruction: Someone commented 'curious' on my post about
simplifying income-building. Write a short DM to start a conversation. 1. Do
not pitch. 2. Do not explain the business or system yet. 3. Ask one natural
question to continue the conversation. Format: 2-3 short sentences.

The Minimal Effort Al Growth System
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Phase 3: The Qualification Engine

1. Al as Your "Calm Sorting Assistant" : Use this prompt to paste in the chat
history and let Al tell you exactly where the person stands without the "hope"
or "hype" filter.

Copy/Paste Prompt: Role: My calm business assistant. Goal: | am using the
GPN Residual Income Success Plan, where sales are done for me and a
funding option can cover my business building expenses at no cost to me.
Help me understand this prospect's true level of interest so | don't push
too hard or wait too long. Instruction: Based on the conversation pasted
below: 1. Is this person Curious (needs info), Interested (asking specific
guestions), or Ready (wants to start)? 2. Suggest 2 short, natural clarifying
questions | can ask to see if they are ready for a consultation. Conversation
: [PASTE THEIR MESSAGES HERE].

2. The 3 Clarifying Questions : Before you send a link, ask one of these
guestions to let the prospect "qualify themselves".

The Script:
1. "What specifically caught your attention about the post?"

2. "What are you hoping might change if you found the right income
Sstream?"

3. "Are you actively looking for a solution right now;, or just browsing?".
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3. Reading the Signals (Green, Yellow, Red) : Use this prompt to determine
your immediate next step: Pipeline (Green), Nurture (Yellow), or Release
(Red).

Copy/Paste Prompt: Role: Sales qualification expert. Instruction: Analyze the
prospect's last response below and categorize it as Green, Yellow, or Red
based on these definitions: - GREEN: Clear desire for change, asking "next
step" questions. (Action: Add to GPN Pipeline). - YELLOW: Interested but
vague. (Action: Nurture with a soft follow-up). - RED: Just browsing, one-
word replies. (Action: Release with respect). Prospect's Response: [PASTE
MESSAGE HERE]. Output: Give me the Color Signal and the exact one-
sentence reply | should send next.

The Minimal Effort Al Growth System
Page 7



The Minimal Effort Al Growth System eBook

Phase 4: The Handoff & Review

1. Permission vs. Booking (The "No-Pressure" Invite) You are not managing
calendars. Your only job is to ask for permission to let the GPN team reach
out.

Copy/Paste Prompt: Role: Professional connector. Tone: Calm, respectful,
zero urgency. Goal: | need to ask a prospect for permission to have the GPN
team contact them. Instruction: Write a short message that: 1.
Acknowledges their interest in the system. 2. Explains that | don't handle
the technical details myself. 3. Asks for simple permission for a Residual
Income Advisor to reach out and answer their questions. Key Phrase to
include: "I'm not booking an appointment; I'm just getting permission for
the team to reach out.

2. Addressing the Cost (The Funding Explanation) : Use this prompt to
confidently explain the Funding Program, which can cover business-building
expenses for qualified members.

Copy/Paste Prompt: Role: Helpful peer in a home business community.
Tone: Confident but friendly. Instruction: Write a short reply to someone
asking about the cost. Key Points to Cover: 1. Explain that GPN's funding
program can cover ongoing business-building expenses at no cost for
qualified members. 2. Qualified members can get $750 in their pocket to
pay their business-building costs at ZERO cost to them. This is not a loan or
financing, and it does not have to be repaid. 3. Invite them to a no-cost
consultation where the Residual Income Advisor can handle the details.
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3. The Two Paths (Pipeline vs. Link) : Offer both options so they feel in control:
The "Concierge" option (Team reaches out) or the "Self-Directed" option
(They book themselves).

Copy/Paste Prompt: Role: Supportive guide. Instruction: Write a message
offering two simple paths forward: 1. Path A: | can have the team reach out
to them directly (The "Concierge" option). 2. Path B: | can send them my
personal link to explore and book when they are ready (The "Self-Directed"
option). Link to use for Path B:
https://residualincomesuccessplatform.com/MEMBERID Closing: Ask them
which path they prefer. Keep it under 3 sentences.

The Minimal Effort Al Growth System
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Phase 5: The Momentum Engine (The Weekly
Review)

1. The "Only 3 Numbers" Scorecard: Use this prompt once a week to let Al act
as your "Supportive Business Coach'". It removes emotion and tells you
exactly what to focus on next.

Copy/Paste Prompt: Role: Supportive business coach for a GPN member.
Tone: Encouraging, practical, non-judgmental. Instruction: Review my
activity for this week based on these 3 numbers: - 1. Invitations Sent:
[INSERT NUMBER], - 2. Follow-ups Sent: [INSERT NUMBER], - 3. Posts
Published: [INSERT NUMBER]. Output: Tell me: 1. What | did well this week.
2. What | should adjust slightly for next week. 3. The ONE thing | should
focus on next to keep momentum.

2. Spotting the "Easy Win" (Bottleneck Breaker) : If you feel stuck, use this
prompt to identify your "bottleneck" and the easiest fix.

Copy/Paste Prompt: Role: Business coach focused on momentum. Tone:
Neutral and supportive. Instruction: | want to identify the "easy win" for next
week. Based on my numbers below: - Invitations: [INSERT NUMBER]. -
Follow-ups: [INSERT NUMBER]. - Posts: [INSERT NUMBER]. Task: Identify my
current bottleneck and suggest the easiest fix for next week. Keep it to 2
short bullet points.
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Conclusion: Your Messaging Engine

You now have a complete system that allows you to stop guessing and start
building.

Remember, the goal of the Minimal Effort Al Growth System is not to make
you a content creator or a salesperson. The goal is to let Al act as your
"consistent messaging engine" so you can remain a "friendly connector".

By following the Power Hour Lite routine and using these prompts, you can
grow your business in just 10-20 minutes a day. You do not need to be
intense; you just need to be consistent.

Think of these prompts as your GPS coordinates. The GPN system (the
professional sales team and funding program) is the high-performance
vehicle that drives you to residual income, but these prompts ensure you
never get lost in a conversation.

Your Final Rule: "Your job ends at clarity. The system handles the rest".

You do not need to close deals, manage calendars, or convince anyone. You
simply offer a path, ask for permission, and let the GPN team take over.

Trust the process. Let the Al remove the emotional labor. And let GPN do the
heavy lifting.
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